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“Every year my CEO asks me, ‘will this 

cybersecurity purchase finally protect us?’ 

 

… and I say ‘for now!’” 
  

Anonymous CISO 
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Selling to corporations for cybersecurity 

companies  

… or any other business 

… is not easy! 
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Sales cycles are long 
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Value, not features, sells 
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Multiple buyers must be satisfied 
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The competition is relentless and 

organized 
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Decision structures are not simple 
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Purchasing processes are complex 
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Cybercon 2016 Conference 

Atlanta, Georgia 

  

September 27, 2016 

Georgia Tech Global Learning Center 

www.cybercon.us 
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www.cybersecurityaccelerator.us 

 

Program Attributes 
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Questions: 


